
My income with Symmetry surpassed 
what I made as a Corporate Executive!

• Earned over $9,000 in one month 

• Went from 2,000 to 10,000 total 
points in one month

• Retail average of $2,616 per month

• Went from 2 personally enrolled to 
49 in four months

• Cash Bonus earner consecutively

• Top Infinity Bonus earner

• Qualified to attend Elite Trainings

Last year, I lost my job. I was invited to take a look at the Symmetry business opportunity. I liked what I saw and got 
started. I was still checking into other businesses, job possibilities and I had even signed up with another direct sales 
company. I tried to get something going, but with no results. I started to actively work at the Symmetry Business in 
August 2005. I liked the products and the company. My income in February with Symmetry Direct surpassed what 
I was making monthly in the job I lost, and I was an executive in the company and I’m just getting started! I don’t 
have to deal with the office politics, I set my own schedule and I am working right from home. I get to take my 11 year-
old son to school, pick him up and he can stay home with me when there is no school. With the Internet and inexpen-
sive intercontinental phone calls, I was able to go to Spain this month and still keep the business going! 

I have always been one to go passionately after something that I believe in. I started selling mainly Genesis in 
September 2005 and following-up with my customers. I was very encouraged with the feedback I received from my 
customers who were seeing tremendous benefits to their health from taking Genesis. Most of my customers and 
distributors are Spanish speaking and are not familiar with the Internet. I have become their contact for all their cus-
tomer service needs and their liaison for whatever they need from headquarters. I make it a point to practice the golden 
rule in dealing with my customers - “Do unto others as you would have them do unto you. I do whatever I can to help 
them. Keeping in touch and following up on the phone is very important. You have to keep calling until you make con-
tact. I present the business opportunity as a great opportunity with no risk. For the price they pay to get wonderful health 
products at dealer costs, all the doors are open for them to take off with a thriving business. They have nothing to lose!

I set a goal to win the cash contest in January and took 4th place. I set the same goal in February and took 1st place. 
The secret is to persevere. You also have to believe in what you are doing. When you see how the products you are 
distributing are helping people, you become motivated to get others using them. As you continue doing this, the business 
takes on a life of its own. I want to help take Symmetry Direct to Spain, Mexico and Europe. I want to help make Gen-
esis a household name. We can make Symmetry Direct the No. 1 direct sales company in the world!

Dan Clark
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