
I made $3,700 in my First 3 Weeks! 

• Cash Bonus Earner

• 1 Time Achievement Bonus Earner

• Infinity Bonus Earner

• Top 10 Enroller

• Active SMM in 3 weeks

• SMM to FVP in one month

Linda A. T. Buffington is a twenty-nine year veteran educator. She has taught Adult Education and has provided 
speech therapy for many people. She lives in Crossett, a small town on the southeast border of Arkansas.  She 
is a single parent and a proud grandmother. 

“I was attracted to Symmetry by the testimony of another Symmetry product user and wanted to hear more 
about the product. I knew of others that I felt would like to hear about the products as well; therefore, I 
arranged for a Symmetry Seminar at my church. As a result of the information that I heard, I became a 
customer and a marketing representative.

Now, I am sharing what I have learned and my success with the use of symmetry products with others, while I 
am also earning money to do some things that I want to do such as pay for my daughter’s wedding on New 
Year’s Eve 2006. 

In my first month of representing Symmetry Direct, I enrolled 31 customers, three of whom 
became successful business partners, as well. I do not consider myself a “sales person” and have not ever been 
successful as such. However, I have been successful in my endeavors with Symmetry.

I believe that my success can be attributed to the fact that I do not try to sell products as much as I try to wit-
ness to others about how the products have helped me and others. I learn as much as I can about the product 
and the healthful benefits that persons can expect of the product. I trust God to direct me to persons who may 
be in need of the products and look for opportunities to share my information with them.

My message to others who would like to be successful in marketing Symmetry products is: First of all, solicit 
God’s help. Then... learn as much as you can about the company and the product, have a resource to whom 
you can turn when there is something that you do not know, try the products yourself and be willing to share 
the results with others, solicit customers who are familiar with you and are confident that you will not mislead 
them, encourage customers to get only that which you sincerely feel will help them.”
    
When your goal is to help others you will succeed!

Linda A. Buffi ngton


